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Structure presentations with hooks, signposting, and strong closings.
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|. Lesson Objectives :

By the end of this lesson, students will:

|. Structure presentations with hooks, signposting, and strong closings.

. &b anilbq argiogl Gl oldil i e (Sgini drayasi Ibgyc pony -

r. Handle Q&A sessions professionally.

. awolyisl &g llg aliwll Gluls go Joloiy -

. Deliver a concise 0-minute business pitch.

. Joc 8)40)) @65 (0 [hgo By pag) -

ll. Key Technigues with Bilingual Examples

A. Presentation Structure

Section English Example | Arabic Example |Purpose
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"First, let's

examine costs.

Next, we'll

discuss ROI."
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B. Q&A Handling

Tough question "That’s a great question. Let me
address that..."

Don't know the answer "I'll follow up with you after this
session.”

lll. Interactive Drills & Exercises

Drill 1: Hook Writing (0 mins)

Task: Write a hook for these topics (submit in Zoom chat):

|. Launching a new product.

- Example: "What if | told you this tool can save your team |- hours

weekly?"
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Drill r: Signposting Practice (v mins)

Breakout Rooms: Pairs create a t-part signpost for a sales pitch:

- Template:
"First, we'll . Then, we'll . Finally, we'll
gl Lt - ow gl Arabic: "

Drill F: Q&A Simulation (A mins)

Role-Play:

- Speaker: Delivers a T-minute summary of a project.

- Audience: Asks I-T questions (use Q&A phrases).

- Tool: Use Zoom "Raise Hand" feature for realism.
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IV. Practical Exercise (1T mins)
0-Minute Pitch:
|. Prep (0 mins): Students outline a pitch using:
- Hook + T signposts + Closing.
r. Delivery (v mins): ¥ volunteers present (recorded for feedback).
- Peer Feedback: Vote in chat for "Best Hook" / "
" oliil Lo Jrsl
V. MCQs & Wrap-Up (0 mins)
Quiz:
I. What makes a strong presentation opening?
a) Reading slides word-for-word
b) Starting with a surprising statistic

c) Apologizing for nervousness
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d) Speaking very quickly

Exit Ticket: Share one tip you learned for reducing nervousness.

VI. Homework

|. Record a r-minute pitch (English/Arabic) and self-evaluate structure.

r. Watch a TED Talk and note I signposting phrases used.

Teaching Tools for Online Delivery

- Mentimeter: Live polls for "Best Hook" voting.

- Loom: Pre-recorded pitch examples for analysis.

- Feedback: Use Google Forms for structured peer reviews.

Here's your professional €--minute bilingual lesson plan for Negotiation &

Diplomacy in Business, optimized for both online and in-person delivery:
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